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Item 2.02. Results of Operations and Financial Condition

On August 11, 2010, inTEST Corporation (the "Company") issued a press release and held a webcast conference call (as previously
announced) regarding its financial results for the second quarter ended June 30, 2010. The Company's press release is attached to
this Current Report on Form 8-K as Exhibit 99.1 and a textual representation of the conference call is attached as Exhibit 99.2, each
of which is incorporated by reference herein.

As noted in Item 8.01, below, during the conference call, the bookings for the Mechanical Products segment were incorrectly
reported. Exhibit 99.2 and Item 8.01 contain the correct information.

Item 8.01. Other Events

As noted in Item 2.02, above, during the Company's conference call on August 11, 2010, the bookings for the Mechanical Products
segment were incorrectly reported. The correct information is that the bookings for this segment were $4.5 million in the second
quarter of 2010, and $6.9 million in the first quarter of 2010.



Item 9.01. Financial Statements and Exhibits

A list of the Exhibits which are required by Item 601 of Regulation S-K and filed with this Report is set forth in the Exhibit Index
immediately following the signature page, which Exhibit Index is incorporated herein by reference.
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EXHIBIT 99.1

[inTEST News Release Letterhead]

inTEST REPORTS SECOND QUARTER 2010 RESULTS

CHERRY HILL, NJ, August 11, 2010 - inTEST Corporation (Nasdaq: INTT), an independent designer, manufacturer and marketer
of semiconductor automatic test equipment (ATE) interface solutions and temperature management products, today announced
results for the quarter ended June 30, 2010.

Net revenues for the quarter ended June 30, 2010 were $15.3 million, compared to $9.5 million for the first quarter of 2010. Net
income for the quarter ended June 30, 2010 was $3.2 million or $0.31 per diluted share, compared to $1.1 million or $0.11 per
diluted share for the first quarter of 2010. Bookings for the quarter ended June 30, 2010 were $12.2 million, compared to $14.0
million in bookings for the first quarter of 2010.

Robert E. Matthiessen, President and Chief Executive Officer of inTEST, commented, "This was another strong quarter for us. Our
business continues to perform at quarterly revenue levels not seen in several years, with quarterly net income approaching an

historic high for our company given the operating leverage now in our business. In our preliminary release from July 27 T stated
that we were seeing a slight pullback in ordering activity. In fact, since that time, our bookings rate has again accelerated and in
some cases the quoting level has increased dramatically. This variability in our order rate has made this upturn a challenge to
predict, however we are now of the opinion that the up-cycle in the semiconductor business is continuing. Given the expected
continued variability in the semiconductor industry, we also continue to evaluate other strategic opportunities as a normal course of
business. We are optimistic in our business outlook based on customer sentiment and demand."

Financial Outlook:

The Company expects that net revenues and net income for the third quarter ended September 30, 2010 will be between the levels
achieved in the first and second quarters of 2010 due to the reduced bookings in the second quarter of 2010. The above outlook is

based on the Company's current views with respect to operating and market conditions and customers' forecasts, which are subject
to change.

Investor Conference Call / Webcast Details:

There will be a conference call with investors and analysts this evening at 5:00 p.m. EDT to discuss the Company's second quarter
2010 results and management's current expectations and views of the industry. The call may also include discussion of strategic,
operating, product initiatives or developments, or other matters relating to the Company's current or future performance.

The dial-in number for the live audio call beginning at 5 p.m. EDT on August 11, 2010 is +1-201-689-8470. A live web cast of the
conference call will be available on inTEST's website at www.intest.com. A replay of the call will be available 2 hours following
the call through midnight on Wednesday, August 18, 2010 at www.intest.com and by telephone at +1-858-384-5517. The
conference ID number to access the replay is 354030.

About inTEST Corporation

inTEST Corporation is an independent designer, manufacturer and marketer of ATE interface solutions and temperature
management products, which are used by semiconductor manufacturers to perform final testing of integrated circuits (ICs) and
wafers. The Company's high-performance products are designed to enable semiconductor manufacturers to improve the speed,
reliability, efficiency and profitability of IC test processes. Specific products include positioner and docking hardware products,
temperature management systems and customized interface solutions. The Company has established strong relationships with
semiconductor manufacturers globally, which it supports through a network of local offices. For more information visit
www.intest.com.

CONTACTS:

Hugh T. Regan, Jr. David Pasquale

Treasurer and Chief Financial Officer Global IR Partners
inTEST Corporation intt@globalirpartners.com
Tel: 856-424-6886, ext 201 Tel: 914-337-8801

Forward-Looking Statements:

This press release includes forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995.
These statements do not convey historical information, but relate to predicted or potential future events that are based upon
management's current expectations. These statements are subject to risks and uncertainties that could cause actual results to differ
materially from those expressed or implied by such statements. In addition to the factors mentioned in this press release, such risks
and uncertainties include, but are not limited to, changes in business conditions and the economy, generally; changes in the demand



for semiconductors, generally; changes in the rates of, and timing of, capital expenditures by semiconductor manufacturers;
progress of product development programs; increases in raw material and fabrication costs associated with our products;
implementation of additional restructuring initiatives; costs associated with compliance with the Sarbanes Oxley Act of 2002 and
other risk factors set forth from time to time in our SEC filings, including, but not limited to, our periodic reports on Form 10-K
and Form 10-Q. The Company undertakes no obligation to update the information in this press release to reflect events or
circumstances after the date hereof or to reflect the occurrence of anticipated or unanticipated events.

(Financials Attached)

SELECTED FINANCIAL DATA
(Unaudited)
(In thousands, except per share data)

Condensed Consolidated Statements of Operations Data:

Three Months Ended Six Months Ended
6/30/2010 6/30/2009 3/31/2010 6/30/2010 6/30/2009

Net revenues $15,260 $4,672 $9,529 $24,789 $9,067
Gross margin 7,368 1,416 4,537 11,905 2,219
Operating expenses:

Selling expense 1,754 1,036 1,229 2,983 2,173

Engineering and product development expense 787 576 701 1,488 1,333

General and administrative expense 1,653 1,374 1,481 3,134 3,058

Restructuring and other charges - 269 - - 329
Operating income (loss) 3,174 (1,839) 1,126 4,300 (4,674)
Other expense 8) (121) (11) (19) (40)
Income (loss) before income taxes 3,166 (1,960) 1,115 4,281 (4,714)
Income tax expense (benefit) ) 8) 3 1 (7)
Net income (loss) 3,168 (1,952) 1,112 4,280 (4,707)
Net income (loss) per share - basic $0.32 $(0.20) $0.11 $0.43 $(0.47)
Weighted average shares outstanding - basic 10,007 9,973 9,993 10,000 9,965
Net income (loss) per share - diluted $0.31 $(0.20) $0.11 $0.42 $(0.47)
Weighted average shares outstanding - diluted 10,186 9,973 9,999 10,093 9,965

Condensed Consolidated Balance Sheets Data:

As of:




Cash and cash equivalents
Trade accounts receivable, net
Inventories

Total current assets

Net property and equipment
Total assets

Accounts payable

Accrued expenses

Total current liabilities
Noncurrent liabilities

Total stockholders' equity

6/30/2010

3/31/2010

12/31/2009

$3,134
10,704
3,176
17,219
235
20,935
2,899
3,431
6,843
1,242
12,850

$2,873
6,539
3,617
13,425
284
17,264
3,055
2,726
6,300
1,272
9,692

$ 2,647
5,413
3,064

11,501
297
15,144
2,576
2,156
5,249
1,301
8,594



EXHIBIT 99.2

On August 11, 2010, inTEST Corporation held its quarterly conference call. The following represents a textual
representation of the content of the conference call and while efforts are made to provide an accurate transcription, there
may be errors, omissions or inaccuracies in this transcript. A recording of the conference call is available for ninety (90)
days on our website at www.intest.com.

Operator:

Greetings and welcome to the inTEST Corporation's Second Quarter 2010 Results Conference Call. At this time all
participants are in a listen-only mode. A brief question and answer session will follow the formal presentation.
(Operator Instructions). As a reminder, this conference is being recorded. If you would like to access a replay of this
conference, please dial 858 384-5517 and enter a conference ID #354030. It is now my pleasure to introduce your host,
David Pasquale, IR for inTEST. Thank you. You may begin.

David Pasquale:

Thank you, operator. Joining us today from the Company are Mr. Robert Matthiessen, President and CEO, and Mr.
Hugh Regan, inTEST's Treasurer and CFO. Mr. Matthiessen will briefly review highlights from the second quarter as
well as current business trends. Mr. Regan will then review inTEST's financial results. We will then have time for any
questions.

If you have not received a copy of today's results release, please email Global IR Partners at intt@globalirpartners.com
or you can get a copy of the release off of inTEST's website, www.intest.com.

Before we begin the formal remarks the Company's attorneys advise that this conference call may contain forward-
looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. These statements do
not convey historical information, but relate to predicted or potential future events that are based upon management's
current expectations.

These statements are subject to risks and uncertainties that could cause actual results to differ materially from those
expressed or implied by such statements. Such risks and uncertainties include but are not limited to changes in business
conditions and the economy generally, changes in the demand for semiconductors generally, changes in the rates of and
timing of capital expenditures by semiconductor manufacturers, progress of product development programs, increases
in raw material and fabrication costs associated with our products, implementation of additional restructuring
initiatives, costs associated with compliance with Sarbanes Oxley and other risk factors set forth from time to time in
the Company's SEC filings, including but not limited to inTEST's periodic reports on Form 10-K and Form 10-Q.

The Company undertakes no obligation to update the information on today's conference call to reflect events or
circumstances after the date hereof, or to reflect the occurrence of anticipated or unanticipated events.

Let me now turn the call over to Mr. Robert Matthiessen. Please go ahead, sir.

Robert Matthiessen:

Thank you, David. Welcome everyone to our second quarter conference call. Hopefully you all had time to review our
earnings release. This was another strong quarter for us. Our business continues to perform at quarterly revenue levels
not seen in several years with quarterly net income approaching an historic high for our Company, given the operating
leverage now in our business.

Hugh will review our detailed financials in a minute. I just wanted to point out up front that our revenue for the first six
months of 2010 came in above revenue for the full year of 2009. Net income of $0.42 per share for the first half of
2010 also clearly outpaced 2009, where we had a loss of $0.47 per share in the first half of 2009 and a loss of $0.49 per
share for the full year of 2009.

Bookings are also tracking well above the year ago pace. Our bookings of $26.3 million for the first half of 2010
compares to bookings of $8.3 million for the first half of 2009 and $25.6 million for the full year of 2009.

We believe the upturn in the semi industry continues based on a variety of data points from customers, analysts and
results and guidance from other public companies. What we are seeing is leverage across the supply chain positioning
companies for higher spending in the second half of the year to meet demand.

inTEST, along with many other companies, has been running at a very low overhead state, as in prior downturns we
took the opportunity to take costs out of our business and supply chain and to increase efficiencies wherever possible.
At the same time we remained focused on servicing our global customer base. Our efforts to diversify into non-semi
markets also moved forward with much success.



So we entered the year with a positive business outlook. We thought orders would ramp steadily, based on an
improving global economy. We did not, however, expect orders to ramp in the dramatic hockey stick fashion seen in
the first half of the year. We are very pleased that we have been able to meet our customer demand and continue to gain
new orders from both existing and new customers. This is a testament to the strength of inTEST's global work force,
their engineers, sales and support teams.

We are confident that we can continue to meet demand levels with our efficient workforce without needing to make
any major additions that would impact our profitability. As you can understand, we've been very focused on managing
the upturn. This is when experience is critical for semiconductor management teams. We have to take a more
conservative stance in our view of the supply chain, material supply agreements, etcetera. It was that combination of
the aggressive upturn for most of the first half combined with a pull back at the end of Q2 that resulted in our cautious
stance when we issued our Q2 pre-release.

Now that the first month of Q3 is out of the way, we are again more optimistic in our business outlook. We've seen
acceleration in our bookings rate and our quoting activity has increased dramatically in some cases. We've also noted
that other companies in our space have gone from a position of caution to that of optimism based on their most recent
business levels.

So we are optimistic but we will continue to monitor the situation and the global environment closely, as we've done in
the past, and we will work to adjust as needed to any potential changes.

Before I take a minute to give you some color on each of our business segments, let me reiterate the magnitude of the
bookings spike we had in Q1 of 2010, which tends to color our view of the second quarter, which comparatively was
slightly down in bookings on a consolidated basis. I think a clearer picture of where we are is to compare where we
were last year as I just did but I'm going to repeat it.

For the six months ended June 30, 2009 our consolidated bookings were about $8.3 million. For the comparable period
this year it's $26.3 million. That's an increase of 216%. That being said, the Q2 bookings numbers are indeed lower
than Q1. Part of this is explained by the rush by customers to get in queue for equipment.

In the beginning of Q1 we, along with many of others in the industry, had difficulty meeting demand. This caused
customers to pull equipment orders from Q2 to Q1 to assure delivery to their needs as the year progressed. As a side
note this also forced us to increase inventory risk so that we could meet delivery demands. Hugh will address that in a
bit.

Now for the segments; mechanical products, that is, manipulators and docking hardware bookings in Q2 of 2010 were
$4.5 million versus $6.9 million for the previous quarter (1).

This group has experienced a shift in both customer mix and product mix from this time last year. During the first half
of 2009, over 90% of business was with end users rather than OEMs. The first half of 2010 shows that we now have
about a 70% to 30% split between end users and OEMs respectively. This indicates that tester business has had a
healthy recovery and we can see evidence of this in the numbers that Teradyne recently released.

Also, we have had a change in the ratio of docking hardware-to-manipulator sales. Last year at this time the ratio was
88% dockings, 12% manipulators. Docking hardware has now moved down to 70% and manipulators up to 30%. This
is another metric showing the increase in tester sales.

Our electrical products, tester interfaces bookings came in at $2 million versus $2.9 million for the previous quarter.
This mimics the Q1 spike and Q2 decrease on mechanical products group.

Thermal products had bookings of $5.7 million for the second quarter, an increase of 38% over bookings of $4.1
million from the first quarter of 2010. T had previously described how the thermal business is on a different and usually
delayed curve, vis-a-vis the mechanical and electrical businesses due to the influence of the non-semiconductor
business they participate in. This is again proving itself true. Also Q2 benefited from the full integration of our Sigma
Systems business.

In summary, we are optimistic in our business outlook based on customer sentiment and demand. The upturn appears
to be continuing and inTEST is positioned to benefit. We will closely monitor any variability in our order rate and
work to adjust our business. Given the expected continued variability in the semiconductor industry, we will also
continue to evaluate other strategic opportunities as a normal course of business.

Our long-term goals remain inTEST's increased growth rate and profitability and the resulting increase in shareholder
value. I will now turn the call over to our CFO for financial review. Hugh?

Hugh Regan:



Thanks Bob.

Net revenues for the quarter ended June 30, 2010 were $15.3 million compared to $9.5 million for the first quarter of
2010, an increase of $5.7 million or 60%. Net income for the second quarter of 2010 was $3.2 million, or $0.31 per
diluted share, compared to $1.1 million, or $0.11 per diluted share, for the first quarter of 2010.

For the second quarter of 2010, end user net revenue was $12.3 million or 81% of net revenues compared with $7.1
million or 75% of net revenues in the first quarter.

OEM net revenue was $2.9 million or 19% of net revenues in the second quarter compared to with $2.4 million or 25%
of net revenues in the first quarter.

Net revenues for markets outside of semiconductor test were $2.1 million or 14% of net revenues in the second quarter
compared to $1.3 million or 14% of net revenues in the first quarter.

On a product segment basis, net revenues for the mechanical products segment was $7.8 million or 51% of net
revenues in the second quarter compared with $4.7 million or 49% of net revenues in the first quarter.

Our thermal products segment had net revenues of $4.7 million or 31% of net revenues in the second quarter compared
to $3.5 million or 37% of net revenues in the first quarter.

And finally, our electrical products segment reported net revenues of $2.7 million or 18% of net revenues in the second
quarter of 2010 compared with $1.3 million or 14% of net revenues in the first quarter.

The Company's overall gross margin for the quarter ended June 30, 2010 was $7.4 million or 48.3% of net revenues
compared to $4.5 million or 47.6% of net revenues for the first quarter. Improvement in our percentage gross margin
quarter-over-quarter was driven by the significantly higher net revenue levels and better absorption of our fixed
manufacturing costs, which declined from 14.8% of our net revenues in the first quarter to 11% in the second quarter.
This improvement was almost fully offset by an increase in our material costs, which was 36.8% of net revenues in the
second quarter compared to 33.6% in the first quarter.

The significant increase in our material costs as a percentage of net revenues reflects changes in our product and
customer mix during the second quarter compared to the first. While all three product segments experienced increases
in their material costs as a percentage of revenue quarter-over-quarter, the majority of the increase in this percentage
was driven by changes in the mechanical product segment and its sales of manipulator and docking hardware products.

While manipulator sales, as a percentage of this segment's net revenue declined slightly from 29% in the first quarter to
27% in the second quarter, our manipulator material costs increased from 56.4% of this segment's first quarter revenue
to 70.3% in the second quarter. Furthermore, our docking hardware sales were relatively consistent as a percentage of
mechanical products segment's revenues, 63% in the first quarter and second quarter, while docking hardware material
costs increased from 27% of this segment's first quarter revenue to 32.3% in the second quarter.

The increases in material cost as a percentage of revenue for both our manipulator and docking hardware products was
driven by changes in product mix with the second quarter having a higher percentage of lower margin products
coupled with changes in customer mix with the second quarter having a higher level of discount being offered to our
customers.

While our fixed manufacturing cost as a percentage of net revenues declined quarter-over-quarter, these costs increased
in absolute dollar terms by $270,000 or 19% over the prior quarter. The increase was primarily related to changes in
the level of capitalized labor and overhead due to reductions in inventory in our thermal products segment as well as
increases in service materials procured by our mechanical products segment.

In addition, there was also an increase in salary and benefit expense due to production overtime paid during the quarter
and the restoration of the 401(k) match on April 1, 2010 for all domestic employees. Another item impacting our gross
margin were our accruals for excess and obsolete inventory, which were $211,000 or approximately $0.02 per diluted
share in the second quarter compared to $142,000 in the first quarter. The accruals during the second quarter increased
due to certain inventory risks that management has taken in response to the increased business levels.

Many of our customers are ordering from us expecting delivery in four to six weeks on average and we have certain
component parts that have lead times of 10 to 12 weeks. So we're required to take inventory risks and make estimates
of what our customers will order so we can accommodate the four to six week delivery times requested.

I will now discuss the breakdown of operating expenses for the quarter. Selling expense for the second quarter was
$1.8 million or 12% of net revenues compared to $1.2 million or 13% of net revenues in the first quarter, an increase of
$525,000 or 43%. The increase was primarily due to a $410,000 increase in sales commission expense due to the
higher revenue levels. In addition, we accrued $88,000 or approximately $0.01 per diluted share for product warranty
expense due to increased revenue levels.



Operator:

Ken Nagy:

Engineering and product development expense was $787,000 or 5% of net revenues for the second quarter compared
to $701,000 or 7% of net revenues in the first quarter, an increase of $86,000 or 12%. The increase was primarily
driven by the restoration of the 401(k) match and to a lesser extent to increases in spending on product development
materials and third party research consultants.

General and administrative expense was $1.7 million or 11% of net revenues in the second quarter compared to $1.5
million or 16% of net revenues in the first quarter, an increase of $172,000 or 12%. The increase was primarily driven
by accruals for profit related bonuses and to a lesser extent to the restoration of the 401(k) match. These increases were
partially offset by the reversal of our accrual related to the audit requirements of Section 404(b) of the Sarbanes Oxley
Act for which an exemption for companies with less than $75 million in market capitalization was recently adopted.

Consolidated headcount, which includes temporary staff, was 127 at June 30, 2010, up 10 from 117 at March 31, 2010.
Headcount additions were in production and material handling areas and were made early in the second quarter due to
the significant increase in net revenues we were experiencing. We do not expect to have any significant headcount
additions for the balance of 2010 and expect that we will reduce our temporary staff headcount depending on business
levels in the second half of 2010.

As previously noted, we restored the 401(k) match for all domestic employees on April 1, 2010 and our total 401(k)
match expense was $193,000 for the second quarter of 2010. We expect the expense incurred in the second quarter to
be the highest for the year, as many highly compensated employees received either a significant portion or their full
match during the quarter.

Other expense was $8,000 for the second quarter compared to $11,000 for the first quarter of 2010 and we recorded an
income tax benefit of $2,000 for the second quarter compared to an income tax expense of $3,000 in the first quarter.
At the end of the second quarter our federal net operating loss carry forward was approximately $7.9 million and our
state NOLs ranged from $300,000 to approximately $2.4 million depending on the state in question.

Cash and cash equivalents at the end of June were $3.1 million, up $261,000 from the $2.9 million at March 31, 2010.
Please note this does not include $500,000 of restricted certificates of deposit.

We continue to expect to build cash throughout 2010, given the significant rebounds in our business and the increased
level of our receivables on our balance sheet. Shortly after the close of the third quarter of 2010, we were required to
make the first of four annual principal installments of $381,000 under the notes to shareholder related to our
acquisition of Sigma. Interest on these notes accrues at prime plus 1.25%. We currently plan to retire the full $1.5
million of these notes prior to the end of the third quarter depending on our cash collection.

Capital expenditures during the second quarter of 2010 were $21,000 compared to $54,000 during the first quarter of
2010. We are currently scheduled to relocate of our Cherry Hill operation, which houses the manufacturing plant for
our mechanical products segment as well as our corporate offices, during the fourth quarter of 2010.

We do not currently anticipate our cost for this move will exceed $200,000. The terms of our new lease provide for
three months of free rent at the beginning of the lease, which will offset most of the cash flow impact of our move
costs. We currently expect this new facility will reduce our annual operating expenses by at least $250,000 annually.
Our backlog at the end of the second quarter was $6 million compared to $9.1 million at the end of the first quarter.
In terms of financial outlook, as noted in our earnings release, we expect that our net revenues and net income for the
third quarter ended September 30, 2010 will be between the levels achieved in the first and second quarters of 2010
due to the reduced bookings we experienced in the second quarter. This outlook is based upon the Company's current

views with respect to operating and market conditions, customer forecasts and is subject to change.

Operator, that concludes our formal remarks, we can now take questions.

(Operator Instructions). Our first question comes from the line of Ken Nagy with Zack's Investment Research.

Congratulations on a great quarter. I was just wondering what trends you're seeing in the Q3 bookings. Are all
segments strong or is there some that are starting to trail off?

Robert Matthiessen:

The semiconductor segments are strong. We gave our pre-announcement a couple weeks ago and that was down a little
bit. Then things turned around rapidly after that and part of the problems in these build ups and when the industry is
going like this it's sort of like when a train starts. It's an accordion. It stretches out and it bumps and at the same time
that we saw a little bit of a tail off a few weeks ago, I think it was Kulicke & Soffa came out with much the same



Ken Nagy:

message if they had had a push out or a cancellation of some assembly equipment.

Of course, that's back end too so that raised our caution level, if you will. Well, their orders turned around at about the
same time ours did, which was shortly after the release of that information, so we probably both goofed by going out
early. And we've seen an acceleration of orders and especially quotes since then so -- and that's across all businesses.

The thermal business is trailing a little bit, but they're going positive now. And, like I said before, that's partially due to
they're outside of semiconductor business, so it's nice to have that to mitigate the capital curve that the other two
businesses are on.

Great, thank you. Another question I was just wondering if going forward do you see non-semiconductor as sort of non
cyclical or is it going to be cyclical but just on a different schedule?

Robert Matthiessen:

Ken Nagy:

Footnote:

It's a different schedule. I mean I think all businesses are cyclical. It all gets back to the economy eventually but
because it's, when we say its non-semiconductor that's fairly non-specific. It's not strict semiconductor and it covers a
lot of different businesses. So it's not some other general curve. It's a lot of different curves. It includes automotive and
aerospace, all kinds of things so you never know what it's going to be. Medical is involved in that too so that's a nice
business because it tends to be fairly steady no matter what's happening.

Right. Thank you very much and congratulations again.
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[Non-material closing remarks omitted]
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(1) This portion of the transcript is revised to correctly state the bookings of the Mechanical Products segment for
the first and second quarters of 2010 which were incorrectly stated during the conference call.



